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Our Why

From untimely death to retirement,

o Americans are in need of more secure
41 /o financial futures.
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Who We Are

Work with a Purpose

For over a decade, First Financial Security, Inc. (FFS) has
transformed the lives of thousands of men and women
across the country. FFS has helped people improve their
quality of life, fulfill their dreams and ensure a more
financially secure future through its entrepreneurial
opportunity and through our clients.

We’'re committed to providing all Americans with a solid
financial education. When people understand their needs
and potential solutions, they can make smart decisions
about their finances and set themselves up for success.

FFS Vision
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To help all people achieve
financial security and peace
of mind.
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The FFS Opportunity
Be Part of a Vibrant Industry

FFS’ entrepreneurial opportunity allows you to create
the future you want by building a successful business
within our business. Take advantage of the increasing
demand for insurance by joining this growing industry.

What We Offer

Living Benefits for Your Clients

Our clients can address most financial priorities through
our portfolio of innovative products, such as Indexed
Universal Life (IUL) insurance.

IULs can allow access to all or part of the death benefit
due to a qualifying illness or injury through accelerated
benefit riders. The cash value accumulation in IULs can
also be used during a lifetime through policy loans and
withdrawals. Whether accessing living benefits through
accelerated benefit riders or loans and withdrawels,
clients can spend funds on anything from retirement to
college funding, without restriction.

Living benefits are just one of the innovations in insur-
ance products today. With a variety of products from
each of our carrier partners, you will be able to offer
each client a solution tailored to his or her needs.
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48%

of households
are underinsured
in life insurance

by an average of

$200,000.’



How We Help Marketing Solutions
Create Your Future

We work with some of the nation’s top carrier partners
to offer your clients innovative life and annuity products.
In developing our independent career opportunity, we
have left nothing to chance. From our seamless on-
boarding process to a cutting edge technology, FFS
provides you with the entrepreneur’s edge.

o A proven, step-by-step business system that guides
your success.

o Top-of-market compensation program, providing
unlimited income potential.

o Cutting-edge technology platform to grow your
business, including the FFS Edge App, CRM Solution
and Agent Websites.

o Events throughout the year full of training and
recognition.

« Training, coaching and mentorship so you always
know your next step.

o Robust marketing and recognition programs
including Dream Destination incentive trips.

« Headquarters support team to assist with agent
onboarding and new business.

In 2017, the US insurance
industry’s net premiums
were $1.2 TRILLION.®

FIRST FINANCIAL SECURITY, INC.

BUSINESS BUILDING SYSTEM
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Securing Your Financial Future
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First Financial Security, Inc.®, its affiliated companies and inde-
pendent associates offer neither tax nor legal advice. Please
consult with your personal tax or legal professional for further
guidance. Income is earned from sales of First Financial Security
il authorized products. No income is earned for recruiting. See the
current First Financial Security, Inc.® Compensation Guidelines for
compensation percentages. Associates of First Financial Security
are independent contractors, regardless of field title or designa-
tion. Associates must be properly licensed, registered and ap-

LEAD. pointed to sell products from all providers.
EMPOWER.

GROW.
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